Companies that embrace creativity are better equipped to succeed in the future. Relying on yesterday's
"winning formula” can ultimately be a disquise for resisting change. The truly great companies of
tomorrow are pro-actively altering their own landscape for success. They continue to re-invent
themselves to be visibly different from the competition. The Art of Vision is an entertaining and highly
practical program that uncovers new ways to make your organization more creative and ultimately
more profitable. Whether it is sales, service or leadership principles, professionals at all levels can
achieve superior performance by creatively differentiating themselves from the competition.

empowering leadership
® (Creating a culture of commitment
® Working smarter, not harder

"creativity

B Unconventional wisdom for extraordinary results
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®m Creating a unique customer experience

M ' % ® Qut-thinking the competition

m Differentiation, differentiation, differentiation

embracing change
®m Discovering untapped potential
B Sustaining excellence in a changing economy

. B |everaging chaos to create opportunity
about Erik Wahl

Erik Wahl is a nationally recognized artist and speaker who inspires sales professionals to achieve greater levels of performance.
His consulting firm specializes in challenging organizations to utilize breakthrough thinking to achieve extraordinary results.
Erik has keynoted meetings for America's top corporations, guest lectured at the London School of Business and performed

for organizations all over the world.

about the painting

Using art as his vehicle, Erik channels success strategies in a
unique and entertaining way. His painting seemlessly becomes
a visual metaphor for the fabric of his message. At the dramatic
conclusion of his program, he turns the painting upside down
to reveal a stunning new picture of lasting success. His skill as
an artist, a dynamic performer and a speaker will leave you
with a message that is as memorable as it is impactful. Erik's
sought after paintings hang in executive offices and corporate
headquarters around the country.

For more information and to book ERIK WAHL

contact K&M Productions - Tel. 905.831.0404
www.kmprod.com | info@kmprod.com




clients

Hilton Hotels
Lockheed Martin
Sprint
London School of Business
International Paper
Disney
FedEx
GMAC Global Relocation
Coldwell Banker
State Farm Insurance
Met Life Insurance
ExxonMobil
HDI, Inc.
TSI Telecom
Star Building Systems
Medical Marketing Assn
Thrivent Financial
Mutual of Omaha
Tempus Software
Lincoln Financial
Brookfield Homes
American Data Networks
Penn Mutual
American Express
Walgreens, Inc.

UNA Mutual
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